s portainmen:t

INITIAL PUBLIC OFFERING EURONEXT PARIS

September 2016



Disclaimer

Thispresentationwas preparedby ABEQ(the "Company")for the sole purposeof being
used at investor presentations By receiving this presentation and attending this
meeting, you acknowledgeyourselfto be acquaintedwith the following restrictions.

Thispresentationdoesnot constitute or form part of any offer or invitation to sell or to
subscribeshares Neither this documentnor any part of this documentconstitutesthe
basisof any contractor commitmentand mustnot be usedin supportof sucha contract
or commitment

Anydecisionto purchaseor subscribesharesunderanyfuture offer may only be madeon
the basisof information containedin a prospectusapprovedby the Autorité desMarchés
FinanciergFrenchfinancialmarketsauthority) or in any other offer documentdrawn up
at that time andissuedby the Companyfor the purposesof suchoffer.

Thispresentationis suppliedto you on a personalbasis,solelyfor your information, and
may be usedonly for the requirementsof the Companypresentation

Thispresentationand its contentsare confidentialand may not be copied, distributed or
transferredto any other person,publishedor reproduced,whether directly or indirectly,
wholly or partly, by any means,in any form and for any purposewhatsoever Youmust
observeall legislationapplicableto the possessiorof suchinformation includinginsider
trading legislation, current regulations or the recommendationsof the Autorité des
MarchésFinanciers

Neither this presentation nor a copy hereof, or any information it contains, may be
conveyed,disclosedor distributed, whether directly or indirectly, in the United States,
Canada,aparor Australia,or to anyresidentof those countries

Non-observanceof any or all of these restrictions may constitute a breachof statutory
restrictionsgoverningthe offering of financialinstrumentsin the United States,Canada,
Japanor Australia

Thedistribution of this documentin other countriesmay be subjectto legalrestrictions,
and any personswho may come into possessiorof it must inform themselvesof the
existenceof any suchrestrictionsand complytherewith.

This presentation was prepared by and is the sole liability of the Company The
information shown hereafter has not been independentlyverified by the Company,its
advisersor any other person, and it may be subjectto possibly significant updating,
additionsandrevisions

No representationor warranty, whether expressor implied, is givenas to the accuracy,
truth and fairness, exhaustivenesr relevanceof the information contained in this

document The Company, its advisers and their representatives shall under no

circumstancesncur any liability for any loss or damage,whether arisingfrom any use
made of this presentationor its content, or in any way connectedwith this presentation

The Companyis under no duty to update the information containedin this presentation,
andanyinformation containedin this presentationis subjectto changewithout notice.

Thispresentationcontainsindicationson the Company'saimsand lines of development
Theseindicationsare sometimesidentified by the use of the future tense,the conditional
mood and terms of a predictive nature such as "expect", "can”, "may", "estimate",
"intend to", "consider","contemplate”, "anticipate”, and other similarterms. Thesedata
are subjectto risksand uncertaintiesthat may ultimately result in substantiallydiffering
actualdata.

Theseaims and developmentlines are not historic data and must not be interpreted as
guaranteeinghat the factsanddata givenwill occur,that the assumptionswill be verified
or that the objectiveswill be achieved

By their nature, these aims may fail to materialise,and the declarationsor information
shown in the presentationmay prove erroneous, while the Company,its advisersand
their representativesshall not be under any duty to update, subject to applicable
regulations
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Your speakers

CEO MANAGING DIREC Group CFO

JOINED ABEO IN 2014 JOINED THE GROUP IN 2015
GRADUATED FROM HEC BUSINESS SCHO?LLOWING THE MERGER WITH EXECUTIVE MBA EMLYON, ESG

JANSSENRITSEN
IN 1981 EXPERIENCE WITH LISTED COMPANIES
DRS BUSINESS ECONOMICS, (DELFINGEN)

MAASTRICHT UNIVERSITY

FAMILYRUN, ENTREPRENEURIAL DNA

HEAD OF ABEO SINCE 1992



ABEO, a leading player in the market
sport and leisure equipment

Designer, manufacturer and distributo

Designing and equipping specialised
sports facilities, leisure centres,
gymnasia, indoor climbing walls,
changing rooms, schools, etc.

FY 2016

Equipment or complex turnkey projects

SALES € MMy
% INTERNATIONAL** 66%
EBITDA*** 8.4%

EMPLOYEES 991

Financial year ended 31 March
* CNBYyOK adzwaiARAI NRSEC
FT2NBAIY &dzoaARAL NA S3
** Recurring Operating Income +
Depreciation of fixed assets



A unique positionona
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SPORTS VIB CHANGING ROOI‘%
Salese Tp Y Salese pnY

Gymnastics Artificial walls Lockers
Physical education Fun climbing modules Cubicles
Team sports Leisure centres Fit-out

¢ .

Figures as at 31 March 2016 3 COMPLEMENTARY BUS'NESSES
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An entrepreneuriatuccess story

Acquisition of
Janssetfritsen

Achievement of
critical size

April 1, 2012 March 31,2016

Average annual growth

Development of a

portfolio of leading 28% [ year
A widenin iali .
bt g specialist brands T ——
in sports 7% | year

+
Internationally

_4

2001 2003 2004 2008 2011 2013 2014 2015 2016
French accounting standard until 31/03/2013, and IFRS from 01/04/2013 ORGANIC GROWTH AND EXTERNAL GROWTH

* pro forma

ABEc® :



Knowhow inintegrating

companies

12 companies acquired and integrated since 2002

Insourcing

: JansserFritse
of production
Gymnova
O;g\r‘;]p Taking over
distributors
SA Spor

Navic
Prospec

: Clearing the
Sanitec

competitive
landscape

Extension
of geographical
coverage

A VALUECREATING STRATEGY

The Janssefrritsen
takeover at end 2014
placed us on a firm footing

A{IrtSa 9 encYT SYLX
A Merging of 2 familyrun

companies in a niche market,

yielding synergy gains




> ASTRONGROUP AT A KE¥INT
IN ITS DEVELOPMENT



A worldleadership ambition

ABEO is set to pass a new milestone in its development

A weltestablished, growing and profitable player
(EBITDA / Revenues : 8.4% as of March 31,2016)

A consolidating role confirmed with the acquisition of its
competitor in the sports field, Janss&mitsen
Leading European brands positionediohe areas

* Combining sport and leisure

ABEOC

TO BECOME A FRORUNNER ON EVERY
CONTINENT, CONSOLIDATING THE MARKTE
AND DEVELOPING THE GROUP

IN SPORTAINMENT*
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Ambition for2020 L PR
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Organic growth > 7% / year
+

Acquisitions External growth > 12% / year

Expanding
internationally

Capitalising on the
brands

Strengthening our
position in

sportainment
and services

DYNAMIC GROWTH
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> A HIGHLY FRAGMENTED WORLD MARKET
EXHIBITINSUSTAINABLE GROWTH
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A B2B world market whichhgyhly
fragmented

SPORTS MARKET ABEO's MARKET NUMEROUS PLAYERS AND COMPETITORS
€EMo E) o) y €p o) y‘ OVER 20 PLAYERS IN THE MAIN COUNTRIES
B truction . SPORTS CHANGING ROOM
of sports €poy B A
nfrastructures B cCasal Sport (France) Acial (France)
n B Marty Sport (France) B RsBP (United Kingdom)
= Sport;l'hieme (G)ermany) B Grant Westfield
Benz (Germany . .
B Kerko (Northern Europe) B &Jemﬁj"tﬁlggfggr)] )
B Continental (United Kingdom) B \eta (Germany) y
B American Athletidnc B schafer (Germany)
(United States) 6 B et
B Senoh (Japan)
B Taishan (China)
B et
B Wallltopia (Bulgaria)
B Zhongti (China)
88% ] L B et
Sports events ENOY
Personal equipment Floor coverings
Miscellaneous Play areas

Sour :
TAT KemmegWinningin the business of sports, 2014 NUMEROUS SMASCALE FAMEYWNED BUSINESSES
Other information: companyestimate

ABEc® ,
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sustainable growth factors

1. Increased emphasis by governments on sport as
forging a social bond and promoting health

M..'fjdle _East ' 2. A stronglyexpanding middle class with accéss

: sportsfacilities in the emerging countries

3. Growing urbanisation and democratisation of
sports pursuits, with increased participation by
women and seniors

4. Construction and renewal of ageing
infrastructures in Western countries

5. Development of new activities:
e.g. climbing

+++ high growth (10% +)

A B2B MARKET IN LINE WITH THE W@RDE BOOM IN
SPORTS PRACTICE

ABEc® .



