
SEMINAR
TECH & DIGITAL

DECEMBRE 5, 2023



Confidential & proprietary 2

D I S C L A I M E R
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This presentation does not constitute or form part of and should not be construed as any offer for sale of or solicitation of any
offer to buy any securities of Ateme, nor should it, or any part of it, form the basis of or be relied on in connection with any
contract or commitment whatsoever concerning Ateme’s assets, activities or shares.

All statements other than historical facts included in this presentation, including without limitations, those regarding Ateme’s
position, business strategy, plans and objectives are forward-looking statements.

The forward-looking statements included herein are for illustrative purposes only and are based on management’s current
views and assumptions. Such forward-looking statements involve known and unknown risks. For illustrative purposes only, such
risks include but are not limited to impact of external events on customers and suppliers; the effects of competing technologies
competition generally in main markets; profitability of the expansion strategy; litigation; ability to establish and maintain
strategic relationships in major businesses; and the effect of future acquisitions and investments.

Ateme expressly disclaims any obligation or undertaking to update or revise any projections, forecasts or estimates contained
in this presentation to reflect any change in events, conditions, assumptions or circumstances on which any such statements
are based, unless so required by applicable law. These materials are supplied to you solely for your information and may not
be copied or distributed to any other person (whether in or outside your organization) or published, in whole or in part, for any
purpose.
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P R E S E N T E R S
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Michel ARTIÈRES
Founder & Chief Executive Officer

Degree in Engineering from SUPELEC, PARIS, 

with a specialization in signal processing 

and telecommunications

Fabrice SANA 
Chief Financial Officer

Degrees from the European Business 

School and ESSEC
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WHO WE ARE
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T H E  V I D E O  D E L I V E R Y  L E A D E R
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70 patents 

Winner of multiple awards

28.5 M€ (Oct. 2023)

580 people in 20+ countries

Public since 2014

1000+ clients in 100 countries

90.6 M€ in 2022

ARR
ANNUAL

RECURRING

REVENUE

Ateme enables content providers, service providers

and streaming platforms to captivate their audiences

with a superior Quality of Experience, so they can

boost viewership engagement, acquire new

customers, and unleash new monetization potential.



W E  H E L P  B I L L I O N S  O F  V I E W E R S  T O  W A T C H  
C O N T E N T  A N Y W H E R E ,  A N Y T I M E

Confidential & proprietary 6

Service Provider
Cable/Satellite/IPTV

Contribution

OTT streaming services to 
multiscreen

Viewers

Content provider
Content owner, broadcaster

Distribution

CDN, cDVR
5G Broadcast

Pay-TV services
to set-top box

Streaming platforms
SVOD, AVOD, virtual video distributor

Digital Experience & E-commerce 
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High Fidelity Processing

Multi-format

Low-latency network

Audience-aware CDN

Intelligent load balancing

Big Data analytics for smarter ops 
Enhanced 

customer satisfaction

Increased 

ARPU & ad revenues

T E C H  S O L U T I O N S  
F R O M  C O N T E N T  S O U R C E  T O  E A C H  V I E W E R

Analytics & 

Orchestration

Video 

Processing

Video Content 

Delivery
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U N I Q U E  E N D - T O - E N D  O F F E R I N G
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Contribution File Xcoding Broadcast
D2C 

Delivery
Channel 

Origination
Origin
Server

Cloud DVR DAI CDN Analytics

x x x x x x x x x x

x x x x x x x x

x x x x x x x

x x x x x x x

x x x (partners) x x x Cloudfront Analytics

x x x x

x x x x

x x x x x

Offering end-to-end solution brings technical and commercial benefits

and enables fastest business acquisition
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Harmonic’s Video segment revenue in $m

“After careful consideration of the growth opportunities
[…] we have initiated a formal strategic review process
for our Video business.

As part of this process, we have received indications of

interest in our Video business from a number of parties
over the past several months.

Since the strategic review may cause some disruption to
the business, we are conservatively guiding our Video
business for Q4 2023.

Please note that no timetable has been established for
the completion of the review, and the review may not
result in any transaction.“

Source: Harmonic - October 30, 2023 Press Release

HARMONIC MIGHT SELL ITS VIDEO BUSINESS DIVISION

2020 2021 2022 2023

Q1 Q2 Q3 Q4e

249.8 288.4 274.1 57.3 58.9 51.4 45-55

Estimated FY 2023 revenue: 212.6 – 222.6 m$



A T E M E  I S  I N F R A S T R U C T U R E  A G N O S T I C
T i t a n ,  N e a  a n d  P i l o t  a r e  a v a i l a b l e  o n  a l l  i n f r a  o p t i o n s
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Rationale to move to public cloud

Ateme partners

Fast deployment

Externalization 

Rationale to own the datacenter

Ateme partners

Cost

Control of the infrastructure 

On prem 

or public 

cloud ?
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E N A B L I N G  T H E  N E W  T V  E X P E R I E N C E
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Superb 
viewing experiences 

on any screen

Any experience: linear, 
hybrid VOD, catch-up TV, 

Cloud DVR

A single solution for video 
over any platform: cable, 

DTH, IPTV, terrestrial 
and OTT

Future-proof & flexible 
software-based 

solution

Reach 
more customers

Increase 
profitabilty with 
bigger audiences

Secure 
forthcoming business
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C O N T E N T  D E L I V E R Y  A T  S C A L E
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Audience-aware 
delivery enhancing 
the OTT experience

Elastic CDN maximizing 
streaming efficiency

Grows with 
OTT consumption

Solution optimized 
for 5G networks

Engaged audiences

Lower infrastructure 
& operational costs

Greener streaming
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S P O R T  T E C H I N C R E A S I N G  F A N  E N G A G E M E N T
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Premium quality 
of experience for 
premium content

 

No delay, no buffering, 
content available 

everywhere

 

Immersive audio 
& video thanks 

to cutting-edge 
technologies

Increase 
engagement 
with sports fans

 

Drive  more 
subscribers

 

Brand                        
leadership
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C O N T E N T  M O N E T I Z A T I O N  P U S H I N G  P R O F I T S
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Dynamic 
Ad Insertion 

increasing revenues

FAST channels 
(Free Ad-supported Streaming Television) 

with genre/thematic 
channels

Personalized TV for 
a tailored experience

Engaged audiences

 
More revenues 
& profits

 
Drive subcribers 
to new services 

14
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Answering customers 
business needs

Addressing viewers 
expectations

Ateme’s Growth
and leader position

A D V A N C E D  I N N O V A T I O N  B E N E F I T S  

New revenue 
opportunities 

with personalized 
ads & content

Perfect 
Video Quality

on any screen

Reduce 
carbon footprint

Save costs on 
bandwidth efficiency

and improve 
streaming & storage 

capacity

Evolving flexible
software-based 

solution ensuring 
performance and 
security for video

& Customer 
Partnership

Technology for 

managing risk, 

simplifies operations and 

reduce operational costs

Technology boosts 

viewership engagement 

and monetization 
(beyond content and price) 

Same delay on 
Streaming vs 

Broadcast



“Near-term target” approved by SBTi: 42% reduction in
absolute GHG emissions from Scopes 1 and 2 by 2030
(compared to 2020) and to the measurement and
reduction of Scope 3 emissions.

Founding Member of the ‘’Greening of Streaming’’ Alliance
and Planet Tech’Care Charter signatory to improve the
industry towards greener practices and reducing its
environmental impact.
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A T E M E  E N G A G E D  I N  C O R P O R A T E  
S O C I A L  R E S P O N S I B I L I T Y

A CSR policy led by the COO in direct contact with the Executive Committee and fully integrated into the company’s overall strategy 

Commitments to go furtherAlready achieved

New technologies to reduce products’ energy impact:
innovations in TITAN and NEA product lines have enabled a
65% reduction in the energy consumption of video delivery
over three years, while improving viewers’ experiences.

An eco-design approach for the product lines (RoHS,
REACH, WEEE and “no-clean” processes during
manufacture of electronic cards, in order to limit water
consumption).

“ Make the 
entertainment and video 
experience captivating, 
greener, and accessible 
to everyone ”

>>>>>>>>>>>>>>>>>>>>>>>>

2023 scoring pending

77/100

+10 pts 
compared to 2022

59/100

Global score > 74% 
of rated companies- B - “Good” category
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E S G R A T I N G
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2023

77/100

78

76

69

97

68

70

52

97

Governance

Social

Environment

External Stakeholders

2023 2022

+10 pts 

vs 2022 

53
67

77

2021 20222 2023

Governance

Formalization of business conduct and anti-corruption policy and  
implementation of a warning system

Percentage of women on the Board of Directors (40% vs 20%)

Percentage of independent directors (60% vs 40%) 

Publication of a CSR report

Creation of a CSR committee within the Board of Directors and 
analysis of CSR issues

Environment

Publication of an environmental policy 

Analysis of climate change risks

Setting a climate target (Scope 1 & 2)

Social

Equal opportunities and diversity action plan

External Stakeholders

Launch of environmental audits of main suppliers

RECENT MAIN ACHIEVEMENTS

Rating trends over 3 years
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FINANCIAL FIGURES
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REVENUES EVOLUTION BY QUARTER
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2015 2016 2017 2018 2019 2020 2021 2022 2023

Q1 Q2 Q3 Q4

€37.5m

€28.6m

€48.6m

€56.5m

€66.3m
€70.1m

€78.8m

19.8

23.0

21.4

26.4

€90.6m

27.3

21.8
*

*Restated following the statutory auditors limited review - Vs €20.7m (Q2) and €48m (H1) reported on July 12. 

20.5

Q3 2023: 

-4% Growth
+1% at constant exchange 

rate & perimeter

9M 2023: €69.6m

+10% 
at constant Exchange

 Rate & perimeter

+8% 
Growth

H1 2023: 

+15% Growth
+14% at constant exchange 

rate & perimeter
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9M 2023 REVENUE SPLIT AND GROWTH BY REGION
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9M 2023 REVENUE 

SPLIT BY REGION
9M 2023 REVENUE 

GROWTH BY REGION

EMEA

€22.2m

32%

USA/Canada

€30.7m

44%

LATAM

€6.6m

9%

APAC

€10.1m

15% USA/CAN +13%

+13%
(at constant exch. 

rate and perimeter)

EMEA +19%

+20%
(at constant exch. 

rate and perimeter)

LATAM -7%

-3%
(at constant exch. rate 

and perimeter)

APAC -10%

-8%
(at constant exch. rate 

and perimeter)
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C O N T I N U E D  G R O W T H  I N  M R R  S I N C E  2 0 1 9
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January

2019

January

2020

January

2021

January

2022

October

2022

January

2023

Oct

2023

Monthly Recurring Revenue

Increased visibility with 

secured revenues

Higher resilience in crisis

Increased profitability with 

optimization of S&M costs 

880

570 

MRR, in € 

thousands

On track to reach 

3M€ by 2024

Integration 

of Anevia

Maintenance
Multi-Year 
investment 
Contracts

SaaS and

Subscription

1,500 

1,960

2,211

+55%
yoy

+70%
yoy

+31%
yoy

+25%
yoy

ARR: 

€28.5m

2,3782,443
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Consolidated data – IFRS –in thousands of euros

Investments to accelerate innovation 

roadmap, global expansion 
- R&D investments up 20% (24.7% of the topline)

- Sales and Marketing up 18% (32.3% of the topline)

H1 2021 H1 2022 H1 2023

Revenue 31,036 42,853 49 104*

Gross profit 18,822 24,852 28 364

Gross margin 60.6% 58% 57.7%

R&D expenses (8,445) (10,084) (12 102) 

Sales & marketing expenses (12,834) (13,394) (15 764)

Other G&A expenses (2,388) (2,668) (2 948)

Operating profit (4,845) (1,294) (2,449)

Operating margin ns ns ns

Financial loss (277) (94) (493)

Financial profit 21 126 13

Exchange effect 360 1,204 (459)

Tax income 209 (71) 71

Net profit (4,380) (128) (3,316)

Net margin ns ns ns

EBITDA (2,063) 1,308 0,012

Confidential & proprietary
22

*Restated following the statutory auditors limited review - Vs 48 M€ reported on July 12. 

USD impact highly favorable in H1 2022 

In line with seasonal trend



Revenues

EBITDA

FIRST SEMESTER IN LINE WITH OUR GROWTH TRAJECTORY
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€48.6m

€56.5m

€66.3m
€70.1m

€78.8m

490450220 252 300 560

€6.9m €6.4m€8.4m
€3.8m

202220212020201920182017

€7.2m

FY 2022

€90.6m

€5.0m

23

580

Strong visibility on 
the sales pipeline

> €5m
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2 0 2 3 / 0 6 / 3 0  B A L A N C E  S H E E T
Consolidated data - IFRS – in thousands of euros

2022/12/31* 2023/06/30

A
S
S
E
TS

Non-current assets 31,360 31,360

o/w Goodwill 12,886 12,886

o/w Intangible assets 8,381 8,142

Current assets 70,795 70,209

o/w stocks 10,005 7,150

o/w trade receivables 37,409 31,172

o/w other trade receivables 19,476 22,318

o/w cash and cash equivalents 3,904 9,570

101,569 101,569

LI
A

B
IL

IT
IE

S

Shareholders’ equity 40,940 38,784

Non-current liabilities 21,092 21,092

o/w non-current financial debt 18,858 16,890

Current liabilities 38,112 41,692

o/w current financial debt 5,111 9,071

o/w trade payables 16,322 13,017

101,569 101,569

Confidential & proprietary

Supply chain tensions have resumed
Decrease of the trade receivables
> Return to a more normative level

Research Tax Credit (CIR): €17.4m 

Net Debt end of June 2023: €16.4m
(€8.1m if excluding CIR funding) 

24

Debt incl. €8.3m related to Research tax 
credit funding

* Restarted according to the entry into force of the amendment to IAS 12: "Deferred taxes on assets and liabilities arising from the same transaction" from January 1, 2023 has led to the recognition of an 

additional tax liability and an additional tax asset in the amount of €753k at December 31, 2022. 
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Consolidated data - IFRS – in thousands of euros 2022/06/30 2023/06/30

Net Profit  (Loss) (128) (3,316)

(-) Elimination of non-cash elements 2,586 2,225

Gross cash flow 2,458 (1,091)

(-) Change in Working Capital (2,696) 5,748

Cash flow from operations (238) 4,657

Cash flow from investing activities (760) (896)

o/w  new tangible and intangible fixed assets (870) (435)

o/w  capitalisation of development costs (299) (418)

o/w other non-current financial assets 10 (42)

o/w  receivables on Entreprise business transfer 399 -

Cash flow from financing activities 579 1,541

o/w  exercice of stock-options 19 -

o/w  capital increase reserved for employees - 830

o/w  advances and conditional grants 44 -

o/w  new borrowings 3,236 3,330

o/w  interest expense (81) (198)

o/w  repayment of loans and contingent advances (2,310) (2 050)

o/w  repayment of financial leases (323) (371)

o/w  other financial flows (including factoring) (6) -

Currency effect 116 (53)

Net Change in Cash (304) 5,249

Opening Cash position 11,447 2,862

Closing Cash position 11,143 8,111

Confidential & proprietary

Improvement on stock level (-3M€)

25

Cash and cash equivalents: 9,570
Current bank overdrafts: (1,458)

Completed in June 2023
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€4m

MRR

€1.5m
MRR

2021 2024

€3m

MRR

20262022

 Strongly growing MRR

MRR 
covering 

50%
of cost 

base

MRR 
covering 

60%
of cost 

base

 Doubling NEA revenues

over 2 years

EBITDA

€30m

F I N A N C I A L  O B J E C T I V E S  

2023

Revenues

Growth

10-15%

EBITDA €5-10m

EBITDA

> €10m
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OUTLOOK & STRATEGY
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O T T  S T R E A M I N G  A L R E A D Y  
E X C E E D  T R A D I T I O N A L  L I N E A R  T V  
A N D  T H E R E  I S  M O R E  T O  C O M E

Confidential & proprietary

More than 400 streaming services Worldwide
-

Streamlining of the old linear services top support new digital 
offerings 

-

Online streaming video to reach 
1.6 bn subscribers in 2025 vs 1.1 bn for Pay TV*

* OMDIA's NAB 2022 Market Update

Infrastructure migration  
Next-Gen architecture
(cloud, SaaS, private or multi 
CDN, open caching, 5G)

Ateme Solutions are agnostic 
to infrastructure

Ateme is leading open 
caching standard

Convergence 
of the media-tech 
universe

Live streaming

More interactivity

More immersivity (AR/VR)

New experiences 

New sports fan engagement

Personalization
Content & Ad insertion 
(SVoD, AVoD, NextGen TV)

Audience engagement x3

Increase ad revenues 



ATEME ADVISORY COMMITTEE
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M i s s i o n :  h e l p  A t e m e  r e i n v e n t  t h e  v i d e o  c o n s u m p t i o n

Weidong Mao Andy Beach

Anna Lockwood

Anne Schelle

Mike KralecPascal Crochemore

Nitin Mittal

Chris BlandyAnil Jain

Yuval Fisher Sotiris Salamouris



KEY MARKET DRIVERS FOR GROWTH
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Monetization
Increasing subscriber base and 

boosting profits with targeted delivery
Investing in Dynamic Ad Insertion, 

FAST and personal channels

Transformation
Streamlining old services 

to support new digital offering
Investing in Cloud/SaaS 

while deprioritizing legacy

30

Convergence
Engaging with younger generation 

and augmenting revenues
Investing in interactivity, data, 

consumer experience etc.

Drivers Impact on business Impact on tech

Source:                 + Ateme



G E N  7 :  O U R  N E W  C O M P R E S S I O N  C O R E

Boosted transcoding density

Greater bandwidth efficiency

New pre-processing techniques

Audience-Aware Streaming

Spatial Computing

https://www.ateme.com/press/
ateme-introduces-its-next-
generation-video-compression/

Confidential & proprietary 31

https://www.ateme.com/press/ateme-introduces-its-next-generation-video-compression/
https://www.ateme.com/press/ateme-introduces-its-next-generation-video-compression/
https://www.ateme.com/press/ateme-introduces-its-next-generation-video-compression/


KEY MARKET DRIVERS FOR GROWTH
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Monetization
Increasing subscriber base and 

boosting profits with targeted delivery
Investing in Dynamic Ad Insertion, 

FAST and personal channels

Transformation
Streamlining old services 

to support new digital offering
Investing in Cloud/SaaS 

while deprioritizing legacy

32

Convergence
Engaging with younger generation 

and augmenting revenues
Investing in interactivity, data, 

consumer experience etc.

Drivers Impact on business Impact on tech

Source:                 + Ateme



ADDRESSABLE TV ADVERTISING MARKET
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Source: Ampere Analysis in partnership with GroupM Nexus - 2022

33

$56 billion
in 2022

$87 billion
> +50% in 2027

as the traditional TV ad 
will remain equivalent ($135bn)

~1/6 of video advertising budgets
1/5 in mature markets like the US

Support performance marketing 
and brand-building objectives

by targeting specific audience segments or geographies 

Key on younger viewers
+25% incremental reach boost vs broadcast TV

Addressable TV service providers need technology to simplifying the ad purchase uptake

Ad Pricing UP

Viewer satisfaction UP

Retention UP

Used by non-traditional TV advertisers

open entirely new revenue streams
and new channels as geotargeting in connected cars 



KEY MARKET DRIVERS FOR GROWTH
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Monetization
Increasing subscriber base and 

boosting profits with targeted delivery
Investing in Dynamic Ad Insertion, 

FAST and personal channels

Transformation
Streamlining old services 

to support new digital offering
Investing in Cloud/SaaS 

while deprioritizing legacy

34

Convergence
Engaging with younger generation 

and augmenting revenues
Investing in interactivity, data, 

consumer experience etc.

Drivers Impact on business Impact on tech

Source:                 + Ateme
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AI and big 

data

REAL I TY  TECHNOLOGY… TO SPAT IAL  COMPUT ING
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Augmented reality

at home or in venues

on 2nd screen 

or though connected glasses

Apple’s Vision Pro 

(announced June 2023)

is likely a tipping point 

A T E M E  T E S T I N G  T H E  M A R K E T

Virtual lounge

Enhancement of the fan 

experience 

with social interaction with friends

Catalyst of new experiences: 

multi-camera, AR, betting

… or a mix of them

G a m i f y i n g  t h e  e x p e r i e n c e  t o  a t t r a c t  y o u n g e r  a u d i e n c e s

AI based automatic 

generation of highlights

Push notification

on social networks

Reconnection to the streaming 

App, e-commerce
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Q&A
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I N V E S T O R  R E L A T I O N S
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Next investor date

Market data

ISIN: FR0011992700 Ticker: Ateme

Stock price: €6,6 (as of Dec. 1, 2023)

Market cap: €75,4m (as of Dec.1, 2023)
Concert 

Artières

11% NJJ Capital 

(Xavier Niel)
5%

CDC 

Croissance

6%

SEB 

Investment 

7%

Otus Capital

14%

Others < 5%

57%

Liquidity contract: 
Kepler Cheuvreux

Source : Company, as of October 2022

Shareholder structure

Number of shares : 11,432,444   
Potential dilution : 390,986

Stock price (€)
Volumes

(nb of shares)

Jan. 25, 2024 Full Year 2023 revenues 
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COMPARABLES AND VALUATION REFERENCE POINTS
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Market leader

Declining Video business, transitioning to SaaS

Growing Cable access business

2024 Target : Cable 530+, Video : 300+ 

2021 revenue US$ 507m 

Market Cap US$1.5bn

Market leader and main competitorRecent transactions

acquires

July 2021

Live streaming 

and remote production

$400M  (3.5x Sales)

March 2022

Content distribution and advertising 

services

$430M  (5.7x Sales)

acquires

March 2022

>$1B  (30x Sales)

Cloud Solutions for Broadcast & 

Streaming TV

$100M funding round

(Nasdaq: HLIT)

+187% since 18/1/2019

(source: bloomberg)
August 2023

Creative tools and platforms

$1.4B (3x Sales)

acquires



T H A N K  Y O U .
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